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Item 7.01 Regulation FD Disclosure

On November 19, 2015, Intel Corporation (“Intel”) presented business and financial information to institutional investors, analysts, members of the press and the general public
at a publicly available webcast meeting (the “Investor Meeting”). Attached hereto as exhibits and incorporated by reference herein are the Investor Meeting presentations made
by Brian Krzanich, Chief Executive Officer; William Holt, Executive Vice President, General Manager of the Technology and Manufacturing Group; Stacy Smith, Executive
Vice President and Chief Financial Officer; Diane Bryant, Senior Vice President, General Manager of the Data Center Group; and Kirk Skaugen, Senior Vice President, General
Manager of the Client Computing Group, respectively. During the course of the Investor Meeting, Intel’s executives discussed the company’s corporate strategy, advancing
Moore’s Law, financial performance, and business updates. The presentations include forward-looking statements and accompanying Risk Factors. These presentations are
among the several presentations made by Intel executives at the Investor Meeting, each of which may be found at intc.com.

The information in this report shall not be treated as filed for purposes of the Securities Exchange Act of 1934, as amended.
Item 9.01 Financial Statements and Exhibits
(d) Exhibits.

The following exhibits are filed as part of this Report:

Exhibit

Number Description

99.1 Investor Meeting Presentation by Brian Krzanich, dated November 19, 2015
99.2 Investor Meeting Presentation by William Holt, dated November 19, 2015
99.3 Investor Meeting Presentation by Stacy Smith, dated November 19, 2015
99.4 Investor Meeting Presentation by Diane Bryant, dated November 19, 2015

99.5 Investor Meeting Presentation by Kirk Skaugen, dated November 19, 2015



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

INTEL CORPORATION
(Registrant)

Date: November 19, 2015 /s/ Suzan A. Miller

Suzan A. Miller
Vice President, Deputy General Counsel and
Corporate Secretary
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AGENDA

2015 Results
Intel's Corporate Strategy
Intel's Foundation
Intel's Growth Engines
Investing for the Future

Summary & Intel's Commitment
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AGENDA

20715 Results

4 (intel) INVESTORMEETING




_eadership Moving Forward

2elentles S Ul
Relentless pursuit of Moore's Law

Develop products that enab NE
slop products that enable the Dest compuing expernence

Market driven view of our industry
Open foundry 10 any cormnpany able 1o utilize our \eading edge Scon
e notiust Slcon

for Enterprise

Create Platforms
novation o rnarket auidkl

us on bringing in

Drive foc
Data Center

er owihn in the

Continue
onnected, it s

pest With \nel

\fitis grnart and C




2015 FINANCIAL RESULTS*

Full Year Full Year Full Year Operating
Revenue of Gross Margin Profit Between

$55 2B ~62% |$13.5-$14.08
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AGENDA

Intel's Corporate Strategy
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STRATEGIC VECTORS

MOORE'S LAW INTEGRATION SHARED IP

Our highest shareholder value will come from a strategy that uses
our core assets to move into profitable, complementary markets
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MOORE'S LAW

A source of long-term
competitive advantage
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AGENDA

Intel's Foundation
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OUR CLIENT BUSINESS

A strong foundation

« Volume enabling investment in Moore’s Law
« |IP used across our businesses

« A strong footprint in the ecosystem

« Brand Value

» Cash flows adding shareholder value
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CLIENT INNOVATION & SEGMENTATION

Maximizing the Return in our Client Business

12 (intel) IVESTORMEETING



 MOBILE CLIENT
Maintaining Momentqm

Tablets Phones
Maintain Footprint Scaling With Partners
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INTEL TRANSFORMING

% of Revenue

~40%
of Revenue

~65%
of Operating Margin

Q1 Q2 Q3 Q4 01 Q2 Q3 Q4 Q1 Q2 a3
M3 13 13 113 14 14 14 14 15 15 "5
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AGENDA

Intel's Growth Engines
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INTEL'S VIRTUQUS CYGLE

OF GROWTH
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EVOLUTIONOF THE CLOUD

Today
Cloud driven by People

Tomorrow
Cloud driven by Things
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You 24x7

Cardiovascular and Wellness Study
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DATA CENTER
Opportunities for Growth

N BR)
DEVICES

[ ]» NETWORK CLOUD
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INTERNET OF THINGS

» Retail Solutions

« Transportation & Automotive & __ “)

* Smart Home & Building TH__!_HGS ' p NET_?‘}'DHH'
* Industrial & Energy 2 ©
* Markets & Channels Acceleration

b cLOUD |
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MEMORY

Accelerating the
Virtuous Cycle
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30 XPOINT~ TECHNOLOGY
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AGENDA

Investing for the Future
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ABTERA
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WIRELESS

End-to-end leaderéhfp
from device to cloud
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AGENDA

Summary & Intel's Commitment
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KEY TAKEAWAYS

Intel's Strategy Creates Long-Term Shareholder Value

Seeing Strength in Client, yet, not a prerequisite for Growth

DCG, IOT, and Memory form a virtuous cycle for Growth

A Commitment from Intel's Leadership Team

o inte) IVESTORMEETNG
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RISK FACTORS

uncertainties. Words such as "anticipates,” "expects,” “intends,” ""a.sls * "plans,” "bali
and similar expressions are intended to identify such forward- oo ng statements. 5t='|.'EI'I1'EI'Ih.th!.f r-=f=-r
rd-looking statements. Many factors could affect Intel's
to differ materially from those expressed in these forward- Irmklnp
results to differ materially from the company's expectations. Demand for Intelf pmﬂuclf is higl
changes in business and economic cenditions; consumer confidence or income levels; the |n'lrudu~l|un
together with Intel preducts and compaetitors’ preducts; competitive and pricing pre i
affecting customers; changes in customer order patterns including order cancellations; and chan
could vary significantly from expectations based on capacity utilization; variations in inventory valua
sale; changes in revenue levels; segment product mixg the timing and execution of the manufacturing ramp and a
costs; defects or disruptions in the supply of materials or resources; and product manufacturing qualit
Intel product introductions and related expenses, Including marketing expenses, and Intel's ability to r
products or incul'poratenewfeamreslnmmmp’odmw@ may result in restructuring and asset imp
economic, social, pelitical and physical finfrastructure conditions in countries where Intel, its custame
risks, natural disasters, infrastructure disnuptions, health concerns and fluctuations in cun
imposition by countries of new or revised export and/or import and doing-business regulatio
cclmpetil:ive industries and its operations have high costs that a.reei'ther fixed or difﬁr.ull

FP Io Intel's cash flows or changes in tax laws. Product defect.. or errata Ed
reputallun Inlel'f results cnuld be affected by llttgatlr,:n or rebulalc:r',l matterc i

and other factors that could affect Intel's results is included in Ind
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ADVANCING MOORE'S LAW

Blll Ho[t
_ = =
iGeneral Manager, Technology anc
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AGENDA

Progress

* T14nm Update
+ Cost per Transistor Trend

Economics of Moore’s Law
— What does it take to afford to continue?

Competitiveness
Forward looking options
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Investor Meeting
2014

.
.
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‘ield Trend

Forecast

14 NM YIELD
1S MATURING

L

22 nm data are shifted to align da

Trending to match 22nm yields
@ INVESTOR MEETING




COST PER TRANSISTOR TREND

mm2 J Transistor
(normalized)

% fmm2 % [ Transistor
(normalized)

(normalized)

90 nm
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AGENDA

Progress
* 14nm Update
* Cost per Transistor Trend

Economics of Moore's Law
— What does it take to afford to continue?

Competitiveness
Forward looking options
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MOORE'S LAW ENABLES INNOVATION AND COST REDUCTIONS

. ) . >H = 'm

32nm 22nm 14nm 10nm 7nm

Twice the
Same circuitry circuitry in the Option to design
half the space same space for optimal
(cost reduction) (architectural performance/cost
innovation)
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ADVANCING PROCESS TECHNOLOGY LOWERS COSTS

Ten Year Model of Manufacturing and Process R & D

$302B

Same process for
ten years

2011 Analysis

$104B

T Develop new

Manufacturing Costs s processes
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ADVANCING PROCESS TECHNOLOGY LOWERS COSTS

Ten Year Model of Manufacturing and Process R & D

2015 Update $2 708

Same process for
ten years

$116B

Process R&D * S—

Manufacturing Costs —} processes

'if]tel' INVESTOR MEETING




THREE WAYS T0 TEST THE MODEL:

Lower unit demand
Higher technology development cost

Reduced cost per transistor improvement
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THREE WAYS TO TEST THE MODEL: UNIT DEMAND CHANGES

2]
£
8
o
5
<

Annual unit demand of -25% over 10 years required
to offset economic scaling benefits

12 in tel ImEs"]H HEE“HE Assumptions are theoretical and not forecasts
1 ANTA ARA ource: intel




THREE WAYS T0 TEST THE MODEL: R&D COST INCREASES

By Year 10, R&D Would Be > $80B / Year

@
o
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Historical
0 _______.—__-——-—- 10% _II." ._I i

Year 1 Year 10

Higher R&D investment growth will NOT limit Moore's Law
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THREE WAYS TO TEST THE MODEL: CPT IMPROVEMENT REDUCES

1.0
\ CPT~0.69x

65nm 45nm 32nm 22nm 14nm 10nm
Historical CPT  ==14nm/10nm Overscaling BE CPT

Transistor Reduction
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Poorer CPT scaling could challenge economic benefits

A | "WES“]H HEE“HB Assumptions are theoretical and not forecasts
LA te BRIl LE S Source: Intel




AGENDA

Progress

+ 14nm Update
* Cost per Transistor Trend

Economics of Moore's Law
— What does it take to afford to continue?

Competitiveness
Forward looking options
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LOGIC AREA STALING TREW

(Publicly available scaling information)

-




ESTIMATED FULL CHIP SCALING

Full Chip Area

Updated from
Investor Meeting
2013

_— =
Projeched
32128 nm 22120 nm

Area scaling estimate includes more of the technology features
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TRANSISTOR DENSITY FROM ACTUAL PRODUCTS

TSMC A8 mTSMC A9 ® Samsung A9 BDW 2+2 mSKLZ2+2




COMPOSITION MATTERS

Relative Transistor Density
(14nm product)

I Other
Reg, Logi ey

SRAM = [ 10 O%C
Files  Short Cell Tall Cell

SRAM density = ~ 3X+ of logic
Logic cell choice = ~ 3X

TSMC A9 BDW 2+2

A8/A9 has more inherently dense elements.
Intel has more sparse, higher speed elements.
19 (intel) INVESTORMEETING
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TRANSISTOR DENSITY NORMALIZED FOR COMPOSITION

Mormalized Transis 1sity

TSMCA8 mTSMCAS mSamsung A9 BDW 2+2 mSKL2+2

Product data demonstrates Intel 14nm advantage

AT T —

claimed as the property of others.




FULL CHIP SCALING UPDATED WITH ACTUAL 14/16NM PRODUCTS

Full Chip Area

Intel 14nm provides significant density a
o1 (e T s e e




FUTURE OPTIONS BEING INVESTIGATED

High Voltage
RF, mm-Wave

5 - || \
-
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SUMMARY

14nm yields, availability and product portfolio MATURING
Cost per Transistor is difficult, but progress is PROMISING
Economics of Moore’s Law for Intel are SOLID

Our view of competition is UNCHANGED

Innovation and change will be required looking forward
but....

The research pipeline is challenging but FULL

23 (intel) INVESTORMEETING
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RISK FACTORS
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KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Data Center: Big and Delivering Growth
Client Computing enables critical IP blocks, profits, and cash flow
Internet of Things and Memory Delivering Growth
Insights into Investments, Cost and Capex

Disciplined Capital Allocation

3 (imtel) INVESTORMEETING




2015 FINANCIAL RESULTS

Full Year Full Year Full Year Operating
Revenue* Gross Margin* Profit Between**

~305.2B  ~62%  |$13.5-$14.08
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GDP FORECASTS FOR 2013

0%
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KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Data Center: Big and Delivering Growth

6 (imtel) INVESTORMEETING



DATA CENTER GROUP

DCG Full Year Financials

Revenue mOMS

$11.7B of Revenue:
Up 13% YoY

$5.7B Operating margin:
Up 11% YoY
49% of revenue
: 2012

, (intel) INVESTORMEETIG




DATA CENTER ~ CPU REVENUE

HPC, Workstation,
Enterprise Server Networking & Storage Cloud Server

14-15* growth: 14-15* growth: 14-15* growth:

SLIGHTLY DOWN ~10% >40%

S0

o (intel) INVESTORMEETING




DATA CENTER ~ CPU REVENUE MIX

HPC
Workstation
Metworking

Enterprise
Storage

o (imtel) INVESTORMEETING



DATA CENTER ~ CPU REVENUE MIX

HPC
Workstation

Enterprise Networking

| Storage

2013

10 (intel) INVESTORMEETING



Revenue growth in the mid-teens

Operating Profit growth
in the low double digits

11 (intel) INVESTORMEETING



KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Client Computing enables critical IP blocks, profits, and cash flow

12 (intel) INVESTORMEETING



PC TAM FORECAST CHANGES FOR 2015

15 (intel) INVESTORMEETING



CLIENT COMPUTING GROUP

CCG Full Year Financials

Revenue mOMS

~%$23.5B of Revenue:
Down 10% YoY

~$5.4B Operating margin:

Down 27% YoY
. - . ~23% of revenue
S0

2012 2013 2014

14 (intel) INVESTORMEETING



PCASP & SEGMENTATION

PC ASP* from 2003

20175 Core Mix**

S >10%

at an all time high

90— |
2003 2004 2005 2006 2007 2008 2009 2010 20711 2012 2013 2074 2015
Forecast**

15 (intel) IVESTORMEETING



IMPROVING MOBILE PROFITABILITY IN CCG

On-track to exceed 2015 $800M Mobile* Profitability goal
~one-third from product margin improvements
~two-thirds from lower investment

- PN

Low Double Digit Operating Profit Growth** for CCG in 2016
includes ~$800M of mobile profitability improvements

~two-thirds product margin improvements
~one-third from lower investment

16 (intel) IVESTORMEETING




2014 STRATEGY RECAP

IP and Manufacturing
leadership are increasingly
valuable advantages

17 (intel) INVESTORMEETING




2015 CLIENT COMPUTING BUSINESS

Generates FCF + Profits:
~$8B in operating profit

Gives us scale:
>80% of total units

Funds IP for use across the company:
>50% of Shared IP Originates from Client Investments

16 (intel) IVESTORMEETING




(CG 2016 EXPECTATIONS

PC Market projection: Slightly down,
vs. 3" party projections of ~flat

CCG Revenue:
Flat to low single-digit growth

CCG Op Profit:
Growth in the low double digits

1o (imtel) IVESTORMEETING




KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Internet of Things and Memory Delivering Growth

20 (intel)  INVESTORMEETING



10TG, NSG AND $SG DELIVERING REVENUE GROWTH
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OTHER ELEMENTS OF OUR PORTFOLIO

Internet of Software and Non-Volatile Memory
Things Group Services Group Solutions Group

53 $Billion $3 $Billion Sa $Billion

so—.—l—.- o N NN Tam

2013 2014 el - 2013 2014 ) P E 2014 2015

Revenue [l Operating Margin
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KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Insights into Investments, Cost and Capex

5 (intel)  INVESTORMEETING



2014-2016 SPENDING SHIFTS

$ DATACENTER

L MULTICOMMS  MEMORY

SOFTWARE
PC

$ PHONES | TABLETS
24 (intel) IVESTORMEETNG




CAPITAL TRENDS: 2012- 2015
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CAPITAL TRENDS: 2012- 2016

$

CAPACITY

$0

2012

2 (intel) IVESTORMEETING

2016 CAPITAL

108 +/- 500M
(includes ~%1.58 for Memory)

l
MEMORY




PCASP AND COST TRENDS

W

——

$0
2007 2008 2009 2010 2011 2012 2013 2014 2015
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SEGMENTED COSTS T0 COMPETE ACROSS SEGMENTS

PC Costs*

Performance Mainstream

IM2014

08 09 10 1171 12 13 14 15 08 09 10 11 12 13 14 15 08 03 10 11 12 13 14 15

For = For S Forecast**
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SEGMENTED COSTS T0 COMPETE ACROSS SEGMENTS

Performance

2016

FORECAST

|

08 09 10 17 12 13 14 15 16

Forecast**
—

2o (intel) IVESTORMEETING

PC Costs*

Mainstream

2016

FORECAST

|

08 09 10 11 12 13 14 15 16

Forecast®s
—_——

Value

08 02 10 11 12 13 14 15 16

Forecast™




SEGMENTED COSTS T0 COMPETE ACROSS SEGMENTS

PC Costs*

Performance Mainstream Value

416

FORECAST ‘
Q4'16

FDR ECAST

IIlllhln

08 09 10 17 12 13 14 15 16 1b 08 09 10 11 12 1314151516 08091011121314151616
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GROSS MARGINS

Gross Margin % Annual 2005-2016 2016

62%
+{- couple points

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

1 (intel) INVESTORMEETING




GROSS MARGIN DRIVERS

FY 2076 Vs

Asp 10nm START-UP COSTS
3D XPOINT™ RAMP
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KEY MESSAGE: DRIVING SHAREHOLDER RETURN

Disciplined Capital Allocation

35 (intel)  INVESTORMEETING




STRONG CASH GENERATION

Cash from Operations Free Cash Flow

$25 £Billion $25 4Billion

2009 2070 2011 2012 2013 2014 2015 2009 2010 2011 2012 2013 2014 2015

Forecast*
—iie

$0

1o (intel) INVESTORMEETING




BRINGING DOWN NET CASH LEVELS

S0
2010 2012 2 2 2015 YTD
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INVESTING AND RETURNING CASH TO SHAREHOLDERS

First: Invest in our business

Second: Dividend

Third: Share Repurchases

36 (intel) IVESTORMEETING




INVESTING AND RETURNING CASH TO SHAREHOLDERS

Share . - .
Repurchase since 2005

since 2005

2006 2007 2008 2009 2010 2011 2012 2013 2014  through
Q3 2015

17 (intel) INVESTORMEETING




ANNOUNCING DIVIDEND INCREASE STARTING IN Q1°16

Dividend/Share

01

Dividend /[ Share

IAcrease

$0.00

2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016
Forecast*
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PUTTING IT ALL TOGETHER ~ 2016 FULL YEAR OUTLOOK

Note: 2016 fiscal year has 53 work weeks

Revenue Growth in the Mid-Single Digits

Gross Margin at 62% plus or minus a couple points

Spending (R&D + MG&A)* as a percent of revenue down 2 point
Capital Spending at $10B, plus or minus $500M (includes ~$1.5B for Memory)

Dividend at $1.04 per share ($0.08 per share increase) effective Q1 ‘16

30 (intel) IVESTORMEETING



ONE MORE THING...
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GROWTH PORTFOLIO ~ THE REVENUE MIX

QI [ioTeINSErssEN

Data Center Grou
~1.8X &

~FLAT Client Computing
Group

$0
2015
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NAPKIN MATH ~ THE GROWTH MODEL

Assumes DCG grows mid-teens

NTEL'S
ggve%-ws GROWS

GITS
J oW SIELE PGk

DIGITS
VL et
Madess i -

DIGITS
o oS

ALY, NOT A FORECAST.
Fop ILLUSTRATIVE puRpOSES OMLY, HOT




RISK FACTORS

‘Words such as "anticipates,” "expects,”
ns are intended to identify such forward-loo
Manyrnctors could affect Inte

result, lc- drffw materially from the company's expectations. Demand for Intels prnd’ucL. is hl[.,h
changes in business and economic conditions; consumer confidence or income the introduc
together with Intel products and competitors' products; competitive and pricing p
affecting customers; changes in customer order patterns Including order cancellation d
could vary significantly from expectations based on capacity utilization; variations in inventor
sale; changes in revenue levels; segment praduct mig the timing and execution of the manufacturing r:|l'n|'..| and a
costs; defects or disruptions in the supply of materials or resources; and product manufacturi
Intel product introductions and related expenses, Including marketing expenses, and Intel's ability to
products or incorporate new features into mmmﬂmuﬂiﬂl may result in restructuring and asset imp
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impaosition by countries of new or revised export and/or import and doing-business re
competitive industries and its operations have high costs that are either fixed or difficult
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EXPLANATION OF NON-GAAP NET CASH

(In Millions)

GAAP CASH AND CASH EQUIVALENTS

Short-term in ents

Trading assets

Total cash investments

ho arm debt

Net unsettled trade liabilities and other

m debt

NON-GAAP NET CASH (excluding other longer term investments)

GAAP OTHER LONG-TERM INVESTMENTS

Sep 26,
2015

jith GAAP, and the financial results calculated i
would be carefully evaluated.

Dec 27,
2014

Dec 28,
2013

Dec 29,
2012

Dec 31,
2011

Dec 25,
2010




EXPLANATION OF NON-GAAP CONSTANT CURRENCY

fi

. Dec 26, Dec 27,

(In Millions) 2015+ 2014
SOFTWARE & SERVICES OPERATING SEGMENTS

GAAP NET REVENUE % 2,152 % 2,216

Constant currency adjustment 162 -

NON-GAAP NET REVENUE, constant currency adjusted $ 2314 % 2,216

GAAP QOPERATING INCOME $ 219 %
Constant currency adjustment 76
NON-GAAP OPERATING INCOME, constant currency adjusted $ 295 %

intel) INVESTORMEETING
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KEY MESSAGES

Fundamental growth drivers remain strong

Adoption of cloud computing growing and transforming all segments

Non-CPU products contribute meaningful growth

intel) INVESTORMEETING




DATA CENTER GROWTH FORECAST

GROWTH BY END-USER SEGMENT | CONTRIBUTION OF NON-CPU

2015-2019*

commssp 20 o %:m e

| “h
cowosp  >20%

GOVERNMENT ~2I]“,f
ACADEMIA, SCIENCE  CAG

ENTERPRISEIT ~ <3%
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ADOPTION OF CLOUD COMPUTING ACROSS ALL SEGMENTS

CLOUD COMPUTING GROWTH

— NETWORK
CLOUDS

HPC
. CLOUDS

ENTERPRISE
CLOUDS

B s

2015* 2019
B cLounsps [ ENTERPRISE IT COMMSSPs P GAS.

. (intel) IVESTORMEETING

Accelerated technology
adoption

TAM expansion
ASP uplift




DIVERSIFICATION OF THE CLOUD SERVICE PROVIDER MARKET

CLOUD SP GROWTH

Cow 3 Sl “AS A SERVICE” DYNAMICS

2015 Revenue?

'GROWTH OUTSIDE US.

1H'15 YoY Growth?

(intel) INVESTORMEETING



CLOUD SERVICE PROVIDER DYNAMICS

CONSUMER vs. BUSINESS SUPER 7 VALUE PERFORMANCE
2015 Volume?

bought

~1]2 have higher are in the

5 custom price point 5 Early Ship
CPUs SKUs Program

Enterprise
- [=] '(_'I' Or
Consumer / Business COnversion

~23 -1/2 -
New will
usages sample pramen
FPGAs
; ' sampled
O 2 Silicon

Photonics
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CLOUD ENABLES NEW ENTERPRISE GROWTH

PRIVATE CLOUD INVESTMENTS ENABLING NEW BUSINESSES?

Expected workload destination’ iy,
: LG
2015-2016 - - .

Public Delivering an end-to-end Making industrial analytics
]9% connected car lifestyle applications easier to deploy
Non-Cloud through BMW Connected Drive with Predix Cloud
Hybrid m

9%

4%

Improving first responder Enabling precision farming
safety through cloud through cloud-based
connected de
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Expected workload destination’ iy,
: LG
2015-2016 - - .

Public Delivering an end-to-end Making industrial analytics
]9% connected car lifestyle applications easier to deploy
Non-Cloud through BMW Connected Drive with Predix Cloud
Hybrid m

9%

4%

Improving first responder Enabling precision farming
safety through cloud through cloud-based
connected de
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NETWORK OPPORTUNITY'
2014: $17B TAM

FPGA — Altera

Silicon Type

(intel) 'INVESTORMEETING

NETWORK MOVES T0 CLOUD

IA MSS?

NFV DEPLOYED ON INTEL ARCHITECTURE

O

VALUE TO SERVICE PROVIDERS

50% OpEx & power reduction?®
-China Mobile

97% reduction in time to deployment
of new services* -Telefonica




DELIVERING NEW PRODUCTS

INTEL SILICON PHOTONICS INTEL OMNI-PATH ARCHITECTURE

Samples shipping 1% production in December
ONLY ON-DIE INTEGRATED LASER LEADERSHIP VS. INFINIBAND EDR
Longest reach at 2 km 10% performance advantage’
$53 TAM Highest port density $'|EB TAM 60% lower system power?
2020* 7 >20% cost advantage 2020° 20% system cost savings?

3D XPoinT™ DIMMS
Sampling in 2016

NEW CLASS OF NON-VOLATILE MEMORY
4X memory capacity $3 4B TAM
1/2 the cost of DRAM 20206
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Samples shipping 1% production in December
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Longest reach at 2 km 10% performance advantage’
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3D XPoinT™ DIMMS
Sampling in 2016

NEW CLASS OF NON-VOLATILE MEMORY
4X memory capacity $3 4B TAM
1/2 the cost of DRAM 20206
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SUMMARY

GROWTH BY END-USER SEGMENT

2015-2019*

comMsse  >20%

CAGR

Fundamental growth drivers remain strong

CLOUD SP ’%q:éﬂ Adoption of cloud computing growing and
transforming all segments

GOVERNMENT,  ~20%
ACADEMIA, SCIENCE  CAGR

Non-CPU products contribute meaningful

ENTERPRISEIT <% growth
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RISK FACTORS

B 5tatementf. M.—my tactors wuld affect Intel
results to differ materially from those expressed in these forward-looking statements. Intel presen
results to differ materially from the company's expectations. Demand for Intel's products is highl
changes in business and economic conditions; consumer confidence or income lev
together with Intel products and competitors® products; competitive and pricing pressures, including acti
affecting customers; changes in customer order patterns including order cancellations; and changes in
could vary significantly from expectations based on capacity utilization; variations in inventory
sale; changes in revenue levels; segment preduct mix the timing and execution of the manu
costs; defects or disruptions in the supply of materials or resources; and product manufacturing qualit
Intel product introductions and related expenses, including marketing expenses, and Intel’s ability ta r
products or incorporate new features into existing products, which may result in re-::..munng and
economic, sockal, political and physical finfrastructure conditions in countries where Intel, its
riski, natura! dlsasters, infrastructure dlu'upﬂons. health concems and ﬂuctuatlnnr in currenc

competitive industries and its operations have high costs that are either f od or diffi
repurchase program could be affected by changes in Intel's priorities for the use o
changes to Intel's cash flows or changes in tax laws. Product defects or errata (de
reputation. Intel's results could be affected by litigation or regulatory matters invol

ility to o
timing of closing of acquisiti
rd Lo
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CLIENT COMPUTING SUMMARY

9 ‘ PC Stabilizing With Unprecedented Innovation
=

‘ Segmentation, Integration & IP Reuse Maximizing Revenue & Margin

e 3|
" @: Growing at Market in Tablets, Expanding Wireless, & Reducing Losses
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PC INSTALLED BASE = 0f

~1BPCs

I

~600MPCs
| o

N

<1yrold 1-3yrs 3-5yrs 5-7 yrs
old old old

Desktop M Notebook
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—

7-9yrs
old

“There has never been a

better time to buy a PC"
Oct 29, 2015

“Intel's Skylake
Will Power PCS

as Thin as Tablets"”

9+ yrs
Sept 2, 2015

old

Bloomberg

“Intel Unveils New Chip
Design It Says Will Bring

More Than Speed"
Sept 2, 2015

3

CNBC
“The PC: Suddenly,

Surprisingly Alive”
MNovember 11, 2015




STRATEGY FOR PC STABILIZATION

Product & Form Factor : New
Innovation Segmentation User Experiences

\¥

l. _}@REALSENSE'

#-?
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B i

= Windows 10
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B R R i

+ 2@ Windows10
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UP TO
|.:j L-' v
L :'—u-l]lL
FASTER
PERFORMANCE"

UPTO
30x

GRAPHICS

IMPROVEMENT?

UP TO
=

ok

LONGER BATTERY

LIFE?

MOST SECURE

Platform 4=




SEGMENTING THE MARKET NEW FORM FAGTORS

B
_NOTEBOOR o

| DESKTOP
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INNOVATION: 2 IN'

Q114  Q2"1¢ Q314 Q414 Q115 33 03" ﬁ -
==NB Gr 1 = N Grow r D CONSIDERED

REFRESH OF ATABLET AS #1
“15-16 2 NOTEBOOKPC? ALTERNATIVE?
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2. Ferecanl in based nn currest expec




INNOVATION IN DESKTOP

_. P

%% N | 30%

MONTHS

) .
Gy ] |
| W GROWTH?2 REFRESHING PURCHASING ON
o Intel®

115-¢18  DESKTOPPC “WANT"VS.NEED"

e 1
GAMING TOWER COMPUTESTICK  MINIPC ERRRER
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USER PAIN POINTS

Passwords Legacy Interfaces
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NEW USER EXPERIENGES

Natural User

No Wires No Passwords
Interfaces

CHARGING
_ E : 2% Windows 10 $R% True Key
ITI:L I ) el

\_"/ Hello intel)
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CLIENT COMPUTING SUMMARY

o PC Stabilizing With Unprecedented Innovation
=

.-./‘ Segmentation, Integration & IP Reuse Maximizing Revenue & Margin

S
= C"{ Growing at Market in Tablets, Expanding Wireless, & Reducing Losses
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PC SEGMENTATION ACTIONS

Cost Integration

Small Core Product ‘,) O‘

u.umms

audio graphu:s touch

Imagin_g sensor security
processing  hub

14nm‘.h': Q ﬁ}

MAINTAIN/GROW ASP up 4.5% from 20101
MSS up 10% from 2010°

A "i'i:IJEED INVESTOR MEETING Core MIX > 70% an all time high?




INCREASING SHARE [lF WAllH THR[!UGH INNOVATION

Wi-Fi™ ; . Intel® Optane™

Thunderbolt™ 3 & WiGIG™ Iris™ Graphics SSDs

I Fi (inteD) IRISH"
w3y (S @ v

6 DESIGNS ON PCWI-FI 4T Byvoume! ~10% GRAPHICS SHARE* COMING 2016
67H GEN CORE MOBILE 2 5 WIGIG DESIGNS vor 21 DESIGNS YoY

A
*
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CLIENT COMPUTING SUMMARY

o PC Stabilizing With Unprecedented Innovation
=

_.‘ ‘ Segmentation, Integration & IP Reuse Maximizing Revenue & Margin

Growing at Market in Tablets, Expanding Wireless, & Reducing Losses
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MOBILE & WIRELESS: BUILDING TO A 56 FUTURE

Wireless IP Competing New SoC Platforms &

Ecosystem Leadership Development in Mobile Devices Partnerships

Bluetooth SGIY I
- Sdina T wi@ 1te [’i"'_" [__' [‘:ff"-fl

o & OPEN
W“ &9 INTERCONNECT
' comonnm

Rackchip
E#3SPREADTRUM

HPROVING HOBLE ROFTABLTY INCCG
~$800M IN2016
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(CG 2016 EXPECTATIONS

PC Market projection: Slightly down,
vs. 3" party projections of ~flat

CCG Revenue:
Flat to low single-digit growth

CCG Op Profit:
Growth in the low double digits
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CLIENT COMPUTING SUMMARY

9 ‘ Stabilizing PC With Unprecedented Innovation
=

‘ Segmentation, Integration & IP Reuse Maximizing Revenue & Margin

e 3|
- @: Growing at Market in Tablets, Expanding Wireless, & Reducing Losses
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hers in this document that re

rds such as “anticipates,” "expects,” “intends,” "goals,” "plans,* ‘b-zhs-
are intended to identify such forward- Lua

5 to differ materially from those expressed in Ihese Tor\. ard-looking stat
results to differ materially from the company's expectations. Demand for Intel's prnductr is
business and economic car’.chlmns :ans-umnr ccnfldﬂnre or income leuel; the |ntr-1d

could véry si.:nificantlg,I from expectations based on capacity uli1iratic|n; variations in inventory
sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and a

Intel product introductions and related expenses, including marketing expenses, and Intel's ability
products or incorporate new features into existing products, which may result in rE,truclurlrug and asset imp
economic, social, political and physicalfinfrastructure conditions in countries whe i
risks, natural disasters, infrastructure disruptions, health concerns and fluctuation
imposition by countries of new or revised export and/or import and doing-business reeulatlc:ns
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