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Item 7.01 Regulation FD Disclosure

On November 19, 2015, Intel Corporation (“Intel”) presented business and financial information to institutional investors, analysts, members of the press and the general public
at a publicly available webcast meeting (the “Investor Meeting”). Attached hereto as exhibits and incorporated by reference herein are the Investor Meeting presentations made
by Brian Krzanich, Chief Executive Officer; William Holt, Executive Vice President, General Manager of the Technology and Manufacturing Group; Stacy Smith, Executive
Vice President and Chief Financial Officer; Diane Bryant, Senior Vice President, General Manager of the Data Center Group; and Kirk Skaugen, Senior Vice President, General
Manager of the Client Computing Group, respectively. During the course of the Investor Meeting, Intel’s executives discussed the company’s corporate strategy, advancing
Moore’s Law, financial performance, and business updates. The presentations include forward-looking statements and accompanying Risk Factors. These presentations are
among the several presentations made by Intel executives at the Investor Meeting, each of which may be found at intc.com.

The information in this report shall not be treated as filed for purposes of the Securities Exchange Act of 1934, as amended.

 
Item 9.01 Financial Statements and Exhibits

(d) Exhibits.

The following exhibits are filed as part of this Report:
 
Exhibit

 Number  Description

99.1   Investor Meeting Presentation by Brian Krzanich, dated November 19, 2015

99.2   Investor Meeting Presentation by William Holt, dated November 19, 2015

99.3   Investor Meeting Presentation by Stacy Smith, dated November 19, 2015

99.4   Investor Meeting Presentation by Diane Bryant, dated November 19, 2015

99.5   Investor Meeting Presentation by Kirk Skaugen, dated November 19, 2015
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 agenda2015 ResultsIntel’s Corporate Strategy Intel’s Foundation Intel’s Growth Engines Investing for the Future Summary & Intel’s Commitment3  



 agenda2015 Results4  



 Leadership Moving ForwardRelentless pursuit of Moore’s LawDevelop products that enable the best computing experienceMarket driven view of our industryOpen foundry to any company able to utilize our leading edge SiliconCreate Platforms for Enterprise, not just SiliconDrive focus on bringing innovation to market quicklyContinue growth in the Data CenterIf it is smart and connected, it is best with IntelInvestor Meeting 20145  



 2015 Financial Results*Full Year Full Year Full Year OperatingRevenue of Gross Margin Profit Between~$55.2B ~62% $13.5—$14.0B6 *The 2015 forecast is based on Q1-Q3’15 actuals plus the midpoint of the Q4’15 forecast.Forecast range is based on current expectations and is subject to change without noticeSource: Intel



 agendaIntel’s Corporate Strategy7  



 Strategic VectorsMOORE’S LAW INTEGRATION SHARED IPMemory GraphicsI/O WiFiOur highest shareholder value will come from a strategy that uses our core assets to move into profitable, complementary markets8  



 Moore’s LAwA source of long-term competitive advantage9



 agendaIntel’s Foundation10



 Our Client businessA strong foundation· Volume enabling investment in Moore’s Law· IP used across our businesses· A strong footprint in the ecosystem· Brand Value· Cash flows adding shareholder value11



 Maximizing Client Innovation the Return in & our Segmentation Client Business12Other brands and names may be claimed as the property of others



 13Mobile ClientMaintaining MomentumTablets PhonesMaintain Footprint Scaling With Partners~26 MuQ1-Q3’15 VolumeOther brands and names may be claimed as the property of others13



 Intel Transforming2015DCG, IOTG, MEMORY & SSG~40%of Revenue~65%of Operating Margin14Source: Intel



 agendaIntel’s Growth Engines15



 Intel’s Virtuous Cycleof Growth16



 Evolution of the CloudTodayCloud driven by PeopleTomorrowCloud driven by Things17



 You 24x7Cardiovascular and Wellness StudyCloud of ThingsIn Action18



 Data Center Opportunities for GrowthCloud Service ProvidersEnterprise ITCommunication Service ProvidersHigh Performance Compute19



 Data Center Opportunities for GrowthdevicesNetwork cloud20



 Internet of thingsRetail SolutionsTransportation & AutomotiveSmart Home & BuildingIndustrial & EnergyMarkets & Channels Acceleration21



 MemoryAccelerating theVirtuous CycleData centerMemoryIOT22



 3D Xpoint™ TechnologyIntel® Optane™ SSDDIMMs based on 3D XPoint™23



 agendaInvesting for the Future24



 Data centerMemoryIOTFeeds the virtuous cyclealtera25Other brands and names may be claimed as the property of others



 WirelessEnd-to-end leadership from device to cloud26



 agendaSummary & Intel’s Commitment27



 Key TakeawaysIntel’s Strategy Creates Long-Term Shareholder Value Seeing Strength in Client, yet, not a prerequisite for Growth DCG, IOT, and Memory form a virtuous cycle for GrowthA Commitment from Intel’s Leadership Team28
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 Risk FactorsThe statements in this presentation and other commentary that refer to future plans and expectations are forward-looking statements that involve a number of risks and uncertainties. Words such as “anticipates,” “expects,” “intends,”“goals,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “may,” “will,” “should,” and variations of such words and similar expressions are intended to identify such forward-looking statements. Statements that refer to or arebased on projections, uncertain events or assumptions also identify forward-looking statements. Many factors could affect Intel’s actual results, and variances from Intel’s current expectations regarding such factors could cause actualresults to differ materially from those expressed in these forward-looking statements. Intel presently considers the following to be important factors that could cause actual results to differ materially from the company’s expectations.Demand for Intel’s products is highly variable and could differ from expectations due to factors including changes in business and economic conditions; consumer confidence or income levels; the introduction, availability and marketacceptance of Intel’s products, products used together with Intel products and competitors’ products; competitive and pricing pressures, including actions taken by competitors; supply constraints and other disruptions affectingcustomers; changes in customer order patterns including order cancellations; and changes in the level of inventory at customers. Intel’s gross margin percentage could vary significantly from expectations based on capacity utilization;variations in inventory valuation, including variations related to the timing of qualifying products for sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and associated costs;excess or obsolete inventory; changes in unit costs; defects or disruptions in the supply of materials or resources; and product manufacturing quality/yields. Variations in gross margin may also be caused by the timing of Intel productintroductions and related expenses, including marketing expenses, and Intel’s ability to respond quickly to technological developments and to introduce new products or incorporate new features into existing products, which may resultin restructuring and asset impairment charges. Intel’s results could be affected by adverse economic, social, political and physical/infrastructure conditions in countries where Intel, its customers or its suppliers operate, includingmilitary conflict and other security risks, natural disasters, infrastructure disruptions, health concerns and fluctuations in currency exchange rates. Results may also be affected by the formal or informal imposition by countries of new orrevised export and/or import and doing-business regulations, which could be changed without prior notice. Intel operates in highly competitive industries and its operations have high costs that are either fixed or difficult to reduce in theshort term. The amount, timing and execution of Intel’s stock repurchase program could be affected by changes in Intel’s priorities for the use of cash, such as operational spending, capital spending, acquisitions, and as a result ofchanges to Intel’s cash flows or changes in tax laws. Product defects or errata (deviations from published specifications) may adversely impact our expenses, revenues and reputation. Intel’s results could be affected by litigation orregulatory matters involving intellectual property, stockholder, consumer, antitrust, disclosure and other issues. An unfavorable ruling could include monetary damages or an injunction prohibiting Intel from manufacturing or sellingone or more products, precluding particular business practices, impacting Intel’s ability to design its products, or requiring other remedies such as compulsory licensing of intellectual property. Intel’s results may be affected by thetiming of closing of acquisitions, divestitures and other significant transactions. In addition, risks associated with our pending acquisition of Altera are described in the“Forward Looking Statements” paragraph of Intel’s press release dated June 1, 2015, which risk factors are incorporated by reference herein. A detailed discussion of these and other factors that could affect Intel’s results is included inIntel’s SEC filings, including the company’s most recent reports on Form 10-Q, Form 10-K and earnings release.30
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 Advancing moore’s lawBill HoltExecutive Vice PresidentGeneral Manager, Technology and Manufacturing Group



 AgendaProgress14nm UpdateCost per Transistor TrendEconomics of Moore’s Law– What does it take to afford to continue?CompetitivenessForward looking options3



 14 nm Product Yield Is In Healthy Range14nm Broadwell Yield TrendIncreasing YieldInvestor Meeting 201422nm Is Intel’s Highest Yielding Process Ever22 nm data are shifted to align date of lead product qual4



 14 nm Yield Is Maturing1H’14 2H‘14 1H’15 2H’15 1H’1622 nm data are shifted to align date of lead product qualTrending to match 22nm yieldsSource: Intel5



 Cost per Transistor Trend1001010.1X0.0110.1+0.01$ / mm2 (normalized) mm2 / Transistor (normalized) $ / Transistor (normalized)Source: Intel estimate, based upon available information and subject to change6



 AgendaProgress14nm UpdateCost per Transistor TrendEconomics of Moore’s Law– What does it take to afford to continue?CompetitivenessForward looking options7



 Moore’s Law Enables Innovation and Cost Reductions32nm 22nm 14nm 10nm 7nm 5nmTwice theSame circuitry circuitry in the Option to design half the space OR same space = for optimal (cost reduction) (architectural performance/cost innovation)Source: Intel8



 AdvancING Process Technology Lowers CostsTen Year Model of Manufacturing and Process R & D$302B2011 AnalysisSame ten process years for$104BProcess R & DDevelop processes newManufacturing CostsAssumptions are theoretical and not forecasts.Source: Intel9



 AdvancING Process Technology Lowers CostsTen Year Model of Manufacturing and Process R & D2015 Update $270B Same ten process years for$116BProcess R & DDevelop processes newManufacturing CostsAssumptions are theoretical and not forecasts.Source: Intel10



 Three Ways To Test the Model:Lower unit demandHigher technology development costReduced cost per transistor improvement11



 Three Ways To Test THE Model: Unit Demand changesAssumptions are theoretical and not forecastsSource: Intel12



 Three Ways To Test THE Model: R&D cost IncreasesHigher R&D investment growth will NOT limit Moore’s LawAssumptions are theoretical and not forecasts.Source: Intel13



 Three Ways To Test THE Model: CPT improvement reduces1.0PerCost CPT~0.86ReductionNormalized Transistor CPT~0.69x 0.165nm 45nm 32nm 22nm 14nm 10nm Historical CPT 14nm/10nm Overscaling BE CPTPoorer CPT scaling could challenge economic benefitsAssumptions are theoretical and not forecastsSource: Intel14



 AgendaProgress14nm UpdateCost per Transistor TrendEconomics of Moore’s Law– What does it take to afford to continue?CompetitivenessForward looking options15



 Logic Area Scaling Trend (Publicly available scaling information)16



 ESTIMATED FULL CHIP SCALINGArea scaling estimate includes more of the technology featuresSources: TSMC keynote, ARM Tech Con 2012, Oct. 30, 2012, 2014 TSMC Technology Symposium, April 22, 2014, Samsung, Globalfoundries Prep 14nm Process, EE Times 4/17/2014, 2014.2014 VLSI Technology Symposium abstract—A 10nm Platform Technology for Low Power and High Performance Application Featuring FINFET Devices with Multi Workfunction Gate Stack on Bulk and SOI, Samsung, GlobalFoundries, et. al. Intel: P1274/P1275 Definition Wrap-up, TMG Technology Density working group, * Projected Other names and brands may be claimed as the property of others.17



 TRANSISTOR DENSITY FROM ACTUAL PRODUCTSSource: Intel Internal analysisOther names and brands may be claimed as the property of others.18



 Composition MattersSource: Intel Internal analysisOther names and brands may be claimed as the property of others.19



 TRANSISTOR DENSITY NORMALIZED FOR COMPOSITIONSource: Intel Internal analysisOther names and brands may be claimed as the property of others.Source: Intel internal analysis20



 FULL CHIP SCALING UPDATED WITH ACTUAL 14/16NM PRODUCTSIntel 14nm provides significant density advantageSources: TSMC keynote, ARM Tech Con 2012, Oct. 30, 2012, 2014 TSMC Technology Symposium, April 22, 2014, Samsung, Globalfoundries Prep 14nm Process, EE Times 4/17/2014, 2014.2014 VLSI Technology Symposium abstract—A 10nm Platform Technology for Low Power and High Performance Application Featuring FINFET Devices with Multi Workfunction Gate Stack on Bulk and SOI, Samsung, GlobalFoundries, et. al. Intel: P1274/P1275 Definition Wrap-up, TMG Technology Density working group, * Projected Other names and brands may be claimed as the property of others.21



 Future Options Being InvestigatedHigh RF, mm-Wave VoltageHETEROGENEOUS INTEGRATIONSensors/Actuators SELECTIVEQuantum DEPOSITIONFUNCTION INTEGRATION SYSTEM DIRECTED SELF-ASSEMBLYFlexible/StretchableRRAM and STTM Nanowire Tunnel FET III-V III-V Spin-basedSCALING Source: Intel22



 Summary14nm yields, availability and product portfolio MATURINGCost per Transistor is difficult, but progress is PROMISINGEconomics of Moore’s Law for Intel are SOLIDOur view of competition is UNCHANGEDInnovation and change will be required looking forward but….The research pipeline is challenging but FULL23
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 Risk FactorsThe statements in this presentation and other commentary that refer to future plans and expectations are forward-looking statements that involve a number of risks and uncertainties. Words such as “anticipates,” “expects,” “intends,”“goals,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “may,” “will,” “should,” and variations of such words and similar expressions are intended to identify such forward-looking statements. Statements that refer to or arebased on projections, uncertain events or assumptions also identify forward-looking statements. Many factors could affect Intel’s actual results, and variances from Intel’s current expectations regarding such factors could cause actualresults to differ materially from those expressed in these forward-looking statements. Intel presently considers the following to be important factors that could cause actual results to differ materially from the company’s expectations.Demand for Intel’s products is highly variable and could differ from expectations due to factors including changes in business and economic conditions; consumer confidence or income levels; the introduction, availability and marketacceptance of Intel’s products, products used together with Intel products and competitors’ products; competitive and pricing pressures, including actions taken by competitors; supply constraints and other disruptions affectingcustomers; changes in customer order patterns including order cancellations; and changes in the level of inventory at customers. Intel’s gross margin percentage could vary significantly from expectations based on capacity utilization;variations in inventory valuation, including variations related to the timing of qualifying products for sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and associated costs;excess or obsolete inventory; changes in unit costs; defects or disruptions in the supply of materials or resources; and product manufacturing quality/yields. Variations in gross margin may also be caused by the timing of Intel productintroductions and related expenses, including marketing expenses, and Intel’s ability to respond quickly to technological developments and to introduce new products or incorporate new features into existing products, which may resultin restructuring and asset impairment charges. Intel’s results could be affected by adverse economic, social, political and physical/infrastructure conditions in countries where Intel, its customers or its suppliers operate, includingmilitary conflict and other security risks, natural disasters, infrastructure disruptions, health concerns and fluctuations in currency exchange rates. Results may also be affected by the formal or informal imposition by countries of new orrevised export and/or import and doing-business regulations, which could be changed without prior notice. Intel operates in highly competitive industries and its operations have high costs that are either fixed or difficult to reduce in theshort term. The amount, timing and execution of Intel’s stock repurchase program could be affected by changes in Intel’s priorities for the use of cash, such as operational spending, capital spending, acquisitions, and as a result ofchanges to Intel’s cash flows or changes in tax laws. Product defects or errata (deviations from published specifications) may adversely impact our expenses, revenues and reputation. Intel’s results could be affected by litigation orregulatory matters involving intellectual property, stockholder, consumer, antitrust, disclosure and other issues. An unfavorable ruling could include monetary damages or an injunction prohibiting Intel from manufacturing or sellingone or more products, precluding particular business practices, impacting Intel’s ability to design its products, or requiring other remedies such as compulsory licensing of intellectual property. Intel’s results may be affected by thetiming of closing of acquisitions, divestitures and other significant transactions. In addition, risks associated with our pending acquisition of Altera are described in the “Forward Looking Statements” paragraph of Intel’s press releasedated June 1, 2015, which risk factors are incorporated by reference herein. A detailed discussion of these and other factors that could affect Intel’s results is included in Intel’s SEC filings, including the company’s most recent reportson Form 10-Q, Form 10-K and earnings release.25
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 Key Message: Driving Shareholder ReturnData Center: Big and Delivering GrowthClient Computing enables critical IP blocks, profits, and cash flowInternet of Things and Memory Delivering GrowthInsights into Investments, Cost and CapexDisciplined Capital Allocation3



 2015 Financial ResultsFull YearRevenue*~$55.2BFull YearGross Margin*~62%Full Year OperatingProfit Between**$13.5—$14.0B4 *2015 forecast is based on Q1-Q3 actuals plus the midpoint of Q4 Business Outlook as announced on October 13, 2015.**Forecast range is based on current expectations given available information and is subject to change without notice .Source: Intel



 GDP Forecasts for 20155 Forecast is based on current expectations given available information and is subject to change without notice.Source: IHS, November 2014 and November 2015 Forecasts.



 Key Message: Driving Shareholder ReturnData Center: Big and Delivering GrowthClient Computing enables critical IP blocks, profits, and cash flowInternet of Things and Memory Delivering GrowthInsights into Investments, Cost and CapexDisciplined Capital Allocation6



 Data Center GroupDCG Full Year FinancialsYTD 2015 PERFORMANCE$11.7B of Revenue:Up 13% YoY$5.7B Operating margin:Up 11% YoY49% of revenue7Source: Intel



 Data Center ~ CPU RevenueHPC, Workstation,Enterprise ServerNetworking & Storage Cloud Server14-15* growth:Slightly down14-15* growth:~10%14-15* growth:>40%8*Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Data Center ~ CPU Revenue Mix20139Source: Intel



 Data Center ~ CPU Revenue MIX10*Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 DCG 2016 ExpectationsRevenue growth in the mid-teensOperating Profit growthin the low double digits11 Note: 2016 fiscal year has 53 work weeks.Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Key Message: Driving Shareholder ReturnData Center: Big and Delivering GrowthInternet of Things and Memory Delivering GrowthInsights into Investments, Cost and CapexDisciplined Capital AllocationClient Computing enables critical IP blocks, profits, and cash flow12



 PC TAM Forecast Changes For 2015Forecast is based on current expectations given available information and is subject to change without notice. For comparison purposes, IDC data has been adjusted to align with Intel’s “PC” definition which includes detachables. IDCreported its current 2015 forecast (excluding detachables) as-9% YoY. A year ago, IDC reported its 2015 forecast (excluding detachables) as -2%. There were no adjustments to Gartner’s forecasts.13 Source: IDC and Gartner. “Current” forecasts for IDC and Gartner were released on Aug 20, 2015 and on Sept 17, 2015 respectively.“A year ago” forecasts for IDC and Gartner were released on Aug 20, 2014 and on Sept 15, 2014 respectively.



 Client Computing GroupCCG Full Year FinancialsYTD 2015 PERFORMANCE~$23.5B of Revenue:Down 10% YoY~$5.4B Operating margin:Down 27% YoY~23% of revenue14Source: Intel



 PC ASP & Segmentation2015 Core Mix**>70%at an all time high15 *PC ASPs include both CPU and chipset and excludes netbook.**Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Improving Mobile Profitability in CCGOn-track to exceed 2015 $800M Mobile* Profitability goal~one-third from product margin improvements~two-thirds from lower investmentLow Double Digit Operating Profit Growth** for CCG in 2016includes ~$800M of mobile profitability improvements~two-thirds product margin improvements~one-third from lower investment16 * Mobile products are part of the CCG segment.**Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 2014 Strategy RecapIP and Manufacturingleadership are increasinglyvaluable advantages17



 2015 Client Computing BusinessGenerates FCF + Profits:~$8B in operating profitGives us scale:>80% of total unitsFunds IP for use across the company:>50% of Shared IP Originates from Client Investments18Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 CCG 2016 ExpectationsPC Market projection: Slightly down,vs. 3rd party projections of ~flatCCG Revenue:Flat to low single-digit growthCCG Op Profit:Growth in the low double digits19 Note: 2016 fiscal year has 53 work weeks.Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Key Message: Driving Shareholder ReturnInternet of Things and Memory Delivering Growth20



 IOTG, NSG and SSG delivering Revenue Growth21  *Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Other Elements of our PortfolioInternet ofThings GroupSoftware andServices GroupNon-Volatile MemorySolutions GroupRevenue Operating Margin22  *Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Key Message: Driving Shareholder ReturnInsights into Investments, Cost and Capex23



 2014 – 2016 Spending Shifts24  This chart shows spending (R&D and MG&A) shifts from 2014 to 2016F.Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Capital Trends: 2012 – 201525  *Forecast is based on current expectations given available information and is subject to change without notice.2015 forecast is based on the midpoint of Business Outlook as announced on October 13, 2015.Source: Intel



 Capital Trends: 2012 – 201626 *Forecast is based on current expectations given available information and is subject to change without notice.2015 forecast is based on the midpoint of Business Outlook as announced on October 13, 2015.Source: Intel



 PC ASP and Cost Trends27 PC ASPs and costs include both CPU and chipset and exclude netbook.*Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Segmented Costs to Compete Across SegmentsPC Costs**PC costs include both CPU and Chipset components and exclude netbook.**Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel2828



 Segmented Costs to Compete Across SegmentsPC Costs**PC costs include both CPU and Chipset components and exclude netbook.**Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel2929



 Segmented Costs to Compete Across SegmentsPC Costs**PC costs include both CPU and Chipset components and exclude netbook.**Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel3030



 Gross MarginsGross Margin % Annual 2005-2016*Forecast range is based on current expectations given available information and is subject to change without notice .2015 forecast is based on the midpoint of Business Outlook as announced on October 13, 2015.Source: Intel3131



 Gross margin DriversFY 2016 vs. FY 201510nm Start-up Costs3D XPoint™ RampForecast is based on current expectations given available information and is subject to change without notice .This gross margin walk is referencing Platform ASP and costs. Platform includes Client Computing Group,32  Data Center Group, and Internet of Things Group microprocessors and chipsetsSource: IntelASPCosts



 Key Message: Driving Shareholder ReturnDisciplined Capital Allocation33



 Strong Cash GenerationCash from Operations Free Cash Flow34  *Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Bringing Down Net Cash LevelsNet cash is a non-GAAP measure which is used to assess our sources of liquidity and capital resources. See the non-GAAP reconciliation on the “Explanation of Non-GAAP Net Cash” slide.Source: Intel



 Investing and Returning Cash to ShareholdersFirst: Invest in our businessSecond: DividendThird: Share Repurchases36



 ShareRepurchaseR&DCapitalExpenditure37 Source: Intel



 Announcing Dividend Increase Starting in Q1 ‘1638 *Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Putting It All Together ~ 2016 Full Year OutlookNote: 2016 fiscal year has 53 work weeksRevenue Growth in the Mid-Single DigitsGross Margin at 62% plus or minus a couple pointsSpending (R&D + MG&A)* as a percent of revenue down /  pointCapital Spending at $10B, plus or minus $500M (includes ~$1.5B for Memory)Dividend at $1.04 per share ($0.08 per share increase) effective Q1 ‘1639  Forecast is based on current expectations given available information and is subject to change without notice.*Spending includes estimated expenses for R&D and MG&A and excludes estimated amortization and restructuring expenses .Source: Intel
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 One More thing…40



 Growth Portfolio ~ The Revenue Mix41 *Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel



 Napkin Math ~ The Growth ModelAssumes DCG grows mid-teensNote: model assumes IOTG + Memory + Software at historical growth



 Risk FactorsThe statements in this presentation and other commentary that refer to future plans and expectations are forward-looking statements that involve a number of risks and uncertainties. Words such as “anticipates,” “expects,” “intends,”“goals,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “may,” “will,” “should,” and variations of such words and similar expressions are intended to identify such forward-looking statements. Statements that refer to or arebased on projections, uncertain events or assumptions also identify forward-looking statements. Many factors could affect Intel’s actual results, and variances from Intel’s current expectations regarding such factors could cause actualresults to differ materially from those expressed in these forward-looking statements. Intel presently considers the following to be important factors that could cause actual results to differ materially from the company’s expectations.Demand for Intel’s products is highly variable and could differ from expectations due to factors including changes in business and economic conditions; consumer confidence or income levels; the introduction, availability and marketacceptance of Intel’s products, products used together with Intel products and competitors’ products; competitive and pricing pressures, including actions taken by competitors; supply constraints and other disruptions affectingcustomers; changes in customer order patterns including order cancellations; and changes in the level of inventory at customers. Intel’s gross margin percentage could vary significantly from expectations based on capacity utilization;variations in inventory valuation, including variations related to the timing of qualifying products for sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and associated costs;excess or obsolete inventory; changes in unit costs; defects or disruptions in the supply of materials or resources; and product manufacturing quality/yields. Variations in gross margin may also be caused by the timing of Intel productintroductions and related expenses, including marketing expenses, and Intel’s ability to respond quickly to technological developments and to introduce new products or incorporate new features into existing products, which may resultin restructuring and asset impairment charges. Intel’s results could be affected by adverse economic, social, political and physical/infrastructure conditions in countries where Intel, its customers or its suppliers operate, includingmilitary conflict and other security risks, natural disasters, infrastructure disruptions, health concerns and fluctuations in currency exchange rates. Results may also be affected by the formal or informal imposition by countries of new orrevised export and/or import and doing-business regulations, which could be changed without prior notice. Intel operates in highly competitive industries and its operations have high costs that are either fixed or difficult to reduce in theshort term. The amount, timing and execution of Intel’s stock repurchase program could be affected by changes in Intel’s priorities for the use of cash, such as operational spending, capital spending, acquisitions, and as a result ofchanges to Intel’s cash flows or changes in tax laws. Product defects or errata (deviations from published specifications) may adversely impact our expenses, revenues and reputation. Intel’s results could be affected by litigation orregulatory matters involving intellectual property, stockholder, consumer, antitrust, disclosure and other issues. An unfavorable ruling could include monetary damages or an injunction prohibiting Intel from manufacturing or sellingone or more products, precluding particular business practices, impacting Intel’s ability to design its products, or requiring other remedies such as compulsory licensing of intellectual property. Intel’s results may be affected by thetiming of closing of acquisitions, divestitures and other significant transactions. In addition, risks associated with our pending acquisition of Altera are described in the “Forward Looking Statements” paragraph of Intel’s press releasedated June 1, 2015, which risk factors are incorporated by reference herein. A detailed discussion of these and other factors that could affect Intel’s results is included in Intel’s SEC filings, including the company’s most recent reportson Form 10-Q, Form 10-K and earnings release.43
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 EXPLANATION OF NON-GAAP NET CASHThe accompanying 2015 Investor Meeting materials contains references to non-GAAP financial measures of net cash, which is used by management when assessing our sources of liquidity and capital resources. We believe this non-GAAP financial measure is helpful to investors in understanding our capital structure and how we manage our resources. This non-GAAP financial measure should not be considered a substitute for, or superior to, financial measurescalculated in accordance with GAAP, and the financial results calculated in accordance with GAAP and reconciliations from these results should be carefully evaluated.(In Millions) Sep 26, Dec 27, Dec 28, Dec 29, Dec 31, Dec 25,2015 2014 2013 2012 2011 2010GAAP CASH AND CASH EQUIVALENTS $ 7,065 $ 2,561 $ 5,674 $ 8,478 $ 5,065 $ 5,498Short-term investments 7,119 2,430 5,972 3,999 5,181 11,294Trading assets 6,659 9,063 8,441 5,685 4,591 5,093Total cash investments $ 20,843 $ 14,054 $ 20,087 $ 18,162 $ 14,837 $ 21,885Short-term debt (1,129) (1,596) (281) (312) (247) (38)Net unsettled trade liabilities and other (200) (77) (113) (469) (30) (103)Long-term debt (20,059) (12,059) (13,104) (13,070) (7,048) (2,059)NON-GAAP NET CASH (excluding other longer term investments) $ (545) $ 322 $ 6,589 $ 4,311 $ 7,512 $ 19,685GAAP OTHER LONG-TERM INVESTMENTS $ 1,829 $ 2,023 $ 1,473 $ 493 $ 889 $ 3,026Loans receivable and other 1,191 1,335 1,270 1,065 1,082 1,015Reverse repurchase agreements 2,650 450 400 50 ——NON-GAAP OTHER LONGER TERM INVESTMENTS $ 5,670 $ 3,808 $ 3,143 $ 1,608 $ 1,971 $ 4,041NON-GAAP NET CASH (including other longer term investments) $ 5,125 $ 4,130 $ 9,732 $ 5,919 $ 9,483 $ 23,726Source: Intel



 EXPLANATION OF NON-GAAP CONSTANT CURRENCYThe 2015 Investor Meeting commentary contained references to non-GAAP financial measures of aggregated “software and services operating segments” net revenue and operating income on a constant currency basis. Constantcurrency results assume foreign revenues are translated from foreign currencies to the U.S. dollar, net of the effect of foreign currency hedges, at rates consistent with those in the comparable period. We believe this non-GAAP financialmeasure is helpful to investors in understanding our operating results of the aggregated “software and services operating segments”. This non-GAAP financial measure should not be considered a substitute for, or superior to, financialmeasures calculated in accordance with GAAP, and the financial results calculated in accordance with GAAP and reconciliations from these results should be carefully evaluated.(In Millions) Dec 26, Dec 27,2015* 2014SOFTWARE & SERVICES OPERATING SEGMENTSGAAP NET REVENUE $ 2,152 $ 2,216Constant currency adjustment 162 -NON-GAAP NET REVENUE, constant currency adjusted $ 2,314 $ 2,216GAAP OPERATING INCOME $ 219 $ 81Constant currency adjustment 76 -NON-GAAP OPERATING INCOME, constant currency adjusted $ 295 $ 81*Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel
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 2  
Key MessagesAdoption of cloud computing growing and transforming all segmentsNon-CPU products contribute meaningful growthFundamental growth drivers remain strong*Forecast is based on current expectations given available information and is subject to change without noticeSource: Intel



 3  
Data Center Growth Forecast*Forecast is based on current expectations given available information and is subject to change without noticeSource: IntelCONTRIBUTION OF NON-CPUGROWTH BY END-USER SEGMENT2015-2019*$BCPUNON-CPUCPU12% CAGRDATA CENTER15% CAGR>20%CAGRCOMMS SPCLOUD SP>20%CAGRGOVERNMENT,ACADEMIA, SCIENCE~20%CAGRENTERPRISE IT<5%CAGR



 4  
Accelerated technologyadoptionTAM expansionASP upliftAdoption of Cloud Computing Across All SegmentsCLOUD COMPUTING GROWTHENTERPRISECLOUDSHPCCLOUDSNETWORKCLOUDS100%ENTERPRISE ITCOMMS SPSCLOUD SPSG.A.S.**Forecast is based on current expectations given available information and is subject to change without noticeSource: Intel



 5  
Diversification of the Cloud Service Provider Market1. Super 7= Alibaba, Amazon, Baidu, Facebook, Google, Microsoft, Tencent2. Source: IDC: Worldwide SaaS and Cloud Software 2015-2019 Forecast and 2014 Vendor Shares, August 20153. Source: ‘14-15 YoYgrowth based on top 41 CSPs in each region. Technology Business Research, Public Cloud Benchmark 2Q152015 Revenue2“AS A SERVICE” DYNAMICS100%10%16%74%IaaSSaaSPaaSEurope &Middle East57%Asia55%Americas46%GROWTH OUTSIDE U.S.1H’15 YoYGrowth3Cloud SP CPU UnitsCLOUD SP GROWTHUnits*Forecast is based on current expectations given available information and is subject to change without noticeSource: IntelNext 50~40% CAGRSuper 71~30% CAGR



 6  
Cloud Service Provider DynamicsSUPER 7 VALUE PERFORMANCE5  
havecustomCPUs5  
are in theEarly ShipProgram4  
willsampleFPGAsin Q1’16Broadinterest in3D XPoint™2  
havesampledSiliconPhotonics2015 Volume1CONSUMER VS.BUSINESS1.Source: Intel estimate7  
boughthigherprice pointSKUs



 7  
Cloud Enables new Enterprise GrowthENABLING NEW BUSINESSES2Improving first respondersafetythrough cloudconnected devicesDelivering an end-to-endconnected car lifestylethrough BMW Connected DriveOther names and brands may be claimed as the property of othersPRIVATE CLOUD INVESTMENTS2015-2016Expected workload destination11.Source: 451 Research, Voice of the Enterprise Cloud Computing Advisory Report Q4 2014 Survey of 1200 Senior IT leaders / decision makers(N=370)2.Source: Company reportsMaking industrial analyticsapplications easier to deploywith Predix CloudEnabling precision farmingthrough cloud-basedanalytics



 8  
Cloud Enables new Enterprise GrowthENABLING NEW BUSINESSES2Improving first respondersafetythrough cloudconnected devicesDelivering an end-to-endconnected car lifestylethrough BMW Connected DriveOther names and brands may be claimed as the property of othersPRIVATE CLOUD INVESTMENTS2015-2016Expected workload destination11.Source: 451 Research, Voice of the Enterprise Cloud Computing Advisory Report Q4 2014 Survey of 1200 Senior IT leaders / decision makers(N=370)2.Source: Company reportsMaking industrial analyticsapplications easier to deploywith Predix CloudEnabling precision farmingthrough cloud-basedanalytics



 9Network Moves to CloudVALUE TO SERVICE PROVIDERSOther names and brands may be claimed as the property of othersNETWORK OPPORTUNITY11.Source: IHS, Company reports, Intel analysis2.Source: Intel3.Source: China Mobile CRAN whitepaperSource: IHS, company reports, Intel analysis4.Source: Telefonica UNICA, http://saladeprensa.telefonica.com/documentos/UNICA__20140224.pdf2014: $17B TAMNFV DEPLOYED ON INTEL ARCHITECTUREFPGAASICCPUASSPAlteraIntel~$1.2BGrowing at~10Xthe market5%MSS7%MSS9.5%MSS$IA MSS297% reduction in time to deploymentof new services4-Telefonica50% OpEx& power reduction3-China Mobile*Forecast is based on current expectations given available information and is subject to change without notice100%



 10Delivering New ProductsINTEL SILICON PHOTONICSSamples shippingLongest reach at 2 kmHighest port density>20% cost advantageONLY ON-DIE INTEGRATED LASERINTEL OMNI-PATH ARCHITECTURE1stproduction in December10% performance advantage160% lower system power220% system cost savings3LEADERSHIP VS. INFINIBANDEDR1. Tests performed on Intel® Xeon® Processor E5-2697v3 dual-socket servers with 2133 MHz DDR4 memory. Intel® Turbo Boost Technology enabled and Intel® Hyper-Threading Technology disabled. Intel OPA: Open MPI 1.10.0with PSM2. Pre-production Intel Corporation Device 24f0 –Series 100 HFI ASIC, Series 100 EdgeSwitch –48 port. IOU Non-posted Prefetchdisabled in BIOS. EDR: Open MPI 1.8-mellanox released with hpcx-v1.3.336-icc-MLNX_OFED_LINUX-3.0-1.0.1-redhat6.6-x86_64.tbz. MellanoxEDR ConnectX-4 Single Port Rev 3MCX455A HCA. MellanoxSB7700 -36 Port EDR Infinibandswitch. 17% claim: HPCC 1.4.3 Randomorder ring latency. 16 nodes, 28 MPI ranks per node. 7% message rate claim: Ohio State Micro Benchmarks v. 4.4.1. osu_mbw_mr28 MPI ranks per node, 8 byte message.2. Assumes 750-node cluster, and number of switch chips required is based on a full bisectional bandwidth (FBB) Fat-Tree configuration. Intel® OPA uses one fully-populated 768-port director switch, and MellanoxEDR solution usesa combination of director switches and edge switches. Mellanoxpower data based onMellanoxCS7500 Director Switch, MellanoxSB7700/SB7790 Edge switch, and MellanoxConnectX-4 VPI adapter card installation documentation posted on www.mellanox.com as of November 1, 2015. Intel OPA power databased onproduct briefs posted on www.intel.com as of November 16, 2015.3. Assumes a 750-node cluster, and number of switch chips required is based on a full bisectional bandwidth (FBB) Fat-Tree configuration. Intel® OPA uses one fully-populated 768-port director switch, and MellanoxEDR solutionuses a combination of 648-port director switches and 36-port edge switches. Mellanoxcomponent pricing from www.kernelsoftware.com, with prices as of November 3, 2015. Compute node pricing based on Dell PowerEdgeR730server from www.dell.com, with prices as of May 26, 2015. Intel® OPA pricing based on estimated reseller pricing based onprojected Intel MSRP pricing at time of launch.4. Intel estimate5. IDC, Intel estimate. Includes HPC deployments only.6. Source: Gartner, IHS, Intel analysis$1.6B TAM202053D XPOINT™DIMMSSampling in 20164X memory capacity/ the cost of DRAMNEW CLASS OF NON-VOLATILE MEMORY$34B TAM20206Other names and brands may be claimed as the property of others$5B TAM20204
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 11Delivering New ProductsINTEL SILICON PHOTONICSSamples shippingLongest reach at 2 kmHighest port density>20% cost advantageONLY ON-DIE INTEGRATED LASERINTEL OMNI-PATH ARCHITECTURE1stproduction in December10% performance advantage160% lower system power220% system cost savings3LEADERSHIP VS. INFINIBANDEDR1. Tests performed on Intel® Xeon® Processor E5-2697v3 dual-socket servers with 2133 MHz DDR4 memory. Intel® Turbo Boost Technology enabled and Intel® Hyper-Threading Technology disabled. Intel OPA: Open MPI 1.10.0with PSM2. Pre-production Intel Corporation Device 24f0 –Series 100 HFI ASIC, Series 100 EdgeSwitch –48 port. IOU Non-posted Prefetchdisabled in BIOS. EDR: Open MPI 1.8-mellanox released with hpcx-v1.3.336-icc-MLNX_OFED_LINUX-3.0-1.0.1-redhat6.6-x86_64.tbz. MellanoxEDR ConnectX-4 Single Port Rev 3MCX455A HCA. MellanoxSB7700 -36 Port EDR Infinibandswitch. 17% claim: HPCC 1.4.3 Randomorder ring latency. 16 nodes, 28 MPI ranks per node. 7% message rate claim: Ohio State Micro Benchmarks v. 4.4.1. osu_mbw_mr28 MPI ranks per node, 8 byte message.2. Assumes 750-node cluster, and number of switch chips required is based on a full bisectional bandwidth (FBB) Fat-Tree configuration. Intel® OPA uses one fully-populated 768-port director switch, and MellanoxEDR solution usesa combination of director switches and edge switches. Mellanoxpower data based onMellanoxCS7500 Director Switch, MellanoxSB7700/SB7790 Edge switch, and MellanoxConnectX-4 VPI adapter card installation documentation posted on www.mellanox.com as of November 1, 2015. Intel OPA power databased onproduct briefs posted on www.intel.com as of November 16, 2015.3. Assumes a 750-node cluster, and number of switch chips required is based on a full bisectional bandwidth (FBB) Fat-Tree configuration. Intel® OPA uses one fully-populated 768-port director switch, and MellanoxEDR solutionuses a combination of 648-port director switches and 36-port edge switches. Mellanoxcomponent pricing from www.kernelsoftware.com, with prices as of November 3, 2015. Compute node pricing based on Dell PowerEdgeR730server from www.dell.com, with prices as of May 26, 2015. Intel® OPA pricing based on estimated reseller pricing based onprojected Intel MSRP pricing at time of launch.4. Intel estimate5. IDC, Intel estimate. Includes HPC deployments only.6. Source: Gartner, IHS, Intel analysis$1.6B TAM202053D XPOINT™DIMMSSampling in 20164X memory capacity/ the cost of DRAMNEW CLASS OF NON-VOLATILE MEMORY$34B TAM20206Other names and brands may be claimed as the property of others$5B TAM20204
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 1 2



 13SummaryAdoption of cloud computing growing andtransforming all segmentsNon-CPU products contribute meaningfulgrowthFundamental growth drivers remain strongGROWTH BY END-USER SEGMENT2015-2019*>20%CAGRCOMMS SPCLOUD SP>20%CAGRGOVERNMENT,ACADEMIA, SCIENCE~20%CAGRENTERPRISE IT<5%CAGR*Forecast is based on current expectations given available information and is subject to change without noticeSource: Intel
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 Risk FactorsThe statements in this presentation and other commentary that refer to future plans and expectations are forward-looking statements that involve a number of risks and uncertainties. Words such as “anticipates,” “expects,” “intends,”“goals,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “may,” “will,” “should,” and variations of such words and similar expressions are intended to identify such forward-looking statements. Statements that refer to or arebased on projections, uncertain events or assumptions also identify forward-looking statements. Many factors could affect Intel’s actual results, and variances from Intel’s current expectations regarding such factors could cause actualresults to differ materially from those expressed in these forward-looking statements. Intel presently considers the following to be important factors that could cause actual results to differ materially from the company’s expectations.Demand for Intel’s products is highly variable and could differ from expectations due to factors including changes in business and economic conditions; consumer confidence or income levels; the introduction, availability and marketacceptance of Intel’s products, products used together with Intel products and competitors’ products; competitive and pricing pressures, including actions taken by competitors; supply constraints and other disruptions affectingcustomers; changes in customer order patterns including order cancellations; and changes in the level of inventory at customers. Intel’s gross margin percentage could vary significantly from expectations based on capacity utilization;variations in inventory valuation, including variations related to the timing of qualifying products for sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and associated costs;excess or obsolete inventory; changes in unit costs; defects or disruptions in the supply of materials or resources; and product manufacturing quality/yields. Variations in gross margin may also be caused by the timing of Intel productintroductions and related expenses, including marketing expenses, and Intel’s ability to respond quickly to technological developments and to introduce new products or incorporate new features into existing products, which may resultin restructuring and asset impairment charges. Intel’s results could be affected by adverse economic, social, political and physical/infrastructure conditions in countries where Intel, its customers or its suppliers operate, includingmilitary conflict and other security risks, natural disasters, infrastructure disruptions, health concerns and fluctuations in currency exchange rates. Results may also be affected by the formal or informal imposition by countries of new orrevised export and/or import and doing-business regulations, which could be changed without prior notice. Intel operates in highly competitive industries and its operations have high costs that are either fixed or difficult to reduce in theshort term. The amount, timing and execution of Intel’s stock repurchase program could be affected by changes in Intel’s priorities for the use of cash, such as operational spending, capital spending, acquisitions, and as a result ofchanges to Intel’s cash flows or changes in tax laws. Product defects or errata (deviations from published specifications) may adversely impact our expenses, revenues and reputation. Intel’s results could be affected by litigation orregulatory matters involving intellectual property, stockholder, consumer, antitrust, disclosure and other issues. An unfavorable ruling could include monetary damages or an injunction prohibiting Intel from manufacturing or sellingone or more products, precluding particular business practices, impacting Intel’s ability to design its products, or requiring other remedies such as compulsory licensing of intellectual property. Intel’s results may be affected by thetiming of closing of acquisitions, divestitures and other significant transactions. In addition, risks associated with our pending acquisition of Altera are described in the “Forward Looking Statements” paragraph of Intel’s press releasedated June 1, 2015, which risk factors are incorporated by reference herein. A detailed discussion of these and other factors that could affect Intel’s results is included in Intel’s SEC filings, including the company’s most recent reportson Form 10-Q, Form 10-K and earnings release.
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 CLIENT COMPUTING SUMMARYPC Stabilizing With Unprecedented InnovationSegmentation, Integration & IP Reuse Maximizing Revenue & MarginGrowing at Market in Tablets, Expanding Wireless, & Reducing Losses2



 CLIENT COMPUTING SUMMARYPC Stabilizing With Unprecedented InnovationSegmentation, Integration & IP Reuse Maximizing Revenue & MarginGrowing at Market in Tablets, Expanding Wireless, & Reducing Losses3



 PC Installed Base = Opportunity~1B PCs“Intel Unveils New Chip~600M PCs “There has never been a Design It Says Will Bringbetter time to buy a PC” More Than Speed”Oct 29, 2015 Sept 2, 2015Millions “Intel’s Skylake “The PC: Suddenly,Will Power PCS Surprisingly Alive”as Thin as Tablets” November 11, 2015Sept 2, 2015Source: Intel* Other names and brands may be claimed as the property of others.4



 STRATEGY FOR PC STABILIZATIONProduct & Form Factor New Segmentation Innovation User ExperiencesCortanaIf it is Smart and Connected, it is Best with Intel*  Other names and brands may be claimed as the property of others.5  



 INTEL’S BEST PROCESSOR EVER6th Gen Intel® Core™ & First Xeon® for Mobile Workstation6



 INTEL’S BEST PROCESSOR EVER6th Gen Intel® Core™ & First Xeon® for Mobile WorkstationUP TO UP TO UP TO Intel’s2.5X 30X 3X MOST SECUREFASTER 1 GRAPHICS 2 LONGER BATTERY 3PERFORMANCE IMPROVEMENT LIFE Platform 4,51 Source: Intel Corporation. Based on SySmark 2014 scores comparing Intel® Core™ i5-6200U and Intel® Core™ i5-520UM. As compared to a 5 year old system. See Appendix for configurations2 Source: Intel Corporation. Based on 3DMark Cloud Gate Gfx scores comparing Intel® Core™ i5-6200U and Intel® Core™ i5-520UM. As compared to a 5 year old system. See Appendix for configurations3 Source: Intel Corporation. Based on local HD video playback score comparing Intel® Core™ i5-6200U and Intel® Core™ i5-520UM. As compared to a 5 year old system. See Appendix for configurations4. No computer system can provide absolute security under all conditions. Built-in security features available on select Intel® processors may require additional software, hardware, services and/or an Internet connection. Results mayvary depending upon configuration. Consult your system manufacturer for more details.5. Intel’s most secure platform is based upon new security features and technologies available on Intel® 6th Gen Core platforms.*Other brands and names may be claimed as the property of othersSoftware and workloads used in performance tests may have been optimized for performance only on Intel microprocessors. Performance tests, such as SYSmark and MobileMark, are measured using specific computer systems,components, software, operations and functions. Any change to any of those factors may cause the results to vary. You should consult other information and performance tests to assist you in fully evaluating your contemplatedpurchases, including the performance of that product when combined with other products. For more complete information visit http://www.intel.com/performance7



 SEGMENTING THE MARKET NEW FORM FACTORS2in1 Detachable2in1 ConvertibleNOTEBOOK Thin, Light ClamshellgCirca 2010 2015MobileWorkstation Gaming TowerDESKTOP All In OnePortable All In OneCompute Traditional Stick Small Form Tower Mini Pc Factor Tower* Other names and brands may be claimed as the property of others.8



 INNOVATION: 2 IN 11%-7% -4%-10% 1.5X 8-12 ~40%MONTHSNB Growth w/ 2in1 NB Growth w/o 2in1 PROJECTED EARLIER HAD CONSIDEREDGROWTH REFRESH OF A TABLET AS #1 ‘15-16 2 NOTEBOOK PC 1 ALTERNATIVE11. Source Intel2. Forecast is based on current expectations given available information and is subject to change without notice* Other names and brands may be claimed as the property of others.9



 INNOVATION IN DESKTOP26% 30%GROWTH ‘15 – ‘16 2 GROWTH ‘15 – ‘16 2 12% 8 46%MONTHSGROWTH 2 REFRESHING PURCHASING ON ‘15 – ‘18 DESKTOP PC “WANT” VS. NEED 1 EARLIER 1GAMIN COMPUTE STI MINI PCin GROWTH Gaming in Mini GROWTH Form Factors in All in Ones GROWTH & Portable AIOs1. Source Intel2. Forecast is based on current expectations given available information and is subject to change without notice* Other names and brands may be claimed as the property of others.10



 USER PAIN POINTSWires Passwords Legacy Interfaces* Other names and brands may be claimed as the property of others.11



 NEW USER EXPERIENCESNatural User No Wires No Passwords InterfacesDO CKI NG& DIS PL AY wireless DA TACHARGINGCortanaDriving industry standards, system enabling & end to end experiences.* Other names and brands may be claimed as the property of others.12



 CLIENT COMPUTING SUMMARYPC Stabilizing With Unprecedented InnovationSegmentation, Integration & IP Reuse Maximizing Revenue & MarginGrowing at Market in Tablets, Expanding Wireless, & Reducing Losses13



 PC SEGMENTATION ACTIONSCost Integration Sell-upSmall Core Productaudio graphics touch14nmImaging sensor security processing hubMAINTAIN/GROW ASP up 4.5% from 20101MSS up 10% from 20101 Core MIX > 70% an all time high11. Source Intel14



 INCREASING SHARE OF WALLET THROUGH INNOVATIONDiscrete to IntegratedWi-Fi™ Intel® Optane™ Thunderbolt™ 3 Iris™ Graphics& WiGIG™ SSDs6X DESIGNS ON PC WI-FI 1 ~70% GRAPHICS SHARE 2#1 BY VOLUME COMING 2016 6TH GEN CORE MOBILE 2.5X WIGIG DESIGNS YOY 2X DESIGNS YOY1. ABI Research2 Q3’15 Mercury Research* Other names and brands may be claimed as the property of others.15



 CLIENT COMPUTING SUMMARYPC Stabilizing With Unprecedented InnovationSegmentation, Integration & IP Reuse Maximizing Revenue & MarginGrowing at Market in Tablets, Expanding Wireless, & Reducing Losses16



 MOBILE & WIRELESS: BUILDING TO A 5G FUTUREWireless IP Competing New SoC Platforms & Ecosystem Leadership Development in Mobile Devices Partnerships5GIMPROVING MOBILE PROFITABILITY IN CCG~$800M IN 2016* Other names and brands may be claimed as the property of others.17



 CCG 2016 EXPECTATIONSPC Market projection: Slightly down, vs. 3rd party projections of ~flatCCG Revenue: Flat to low single-digit growth CCG Op Profit: Growth in the low double digitsNote: 2016 fiscal year has 53 work weeks.Forecast is based on current expectations given available information and is subject to change without notice.Source: Intel18



 CLIENT COMPUTING SUMMARYStabilizing PC With Unprecedented InnovationSegmentation, Integration & IP Reuse Maximizing Revenue & MarginGrowing at Market in Tablets, Expanding Wireless, & Reducing Losses19
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 RISK FACTORSThe above statements and any others in this document that refer to future plans and expectations are forward-looking statements that involve a number of risks and uncertainties. Words such as “anticipates,” “expects,” “intends,”“goals,” “plans,” “believes,” “seeks,” “estimates,” “continues,” “may,” “will,” “should,” and variations of such words and similar expressions are intended to identify such forward-looking statements. Statements that refer to or arebased on projections, uncertain events or assumptions also identify forward-looking statements. Many factors could affect Intel’s actual results, and variances from Intel’s current expectations regarding such factors could cause actualresults to differ materially from those expressed in these forward-looking statements. Intel presently considers the following to be important factors that could cause actual results to differ materially from the company’s expectations.Demand for Intel’s products is highly variable and could differ from expectations due to factors including changes in business and economic conditions; consumer confidence or income levels; the introduction, availability and marketacceptance of Intel’s products, products used together with Intel products and competitors’ products; competitive and pricing pressures, including actions taken by competitors; supply constraints and other disruptions affectingcustomers; changes in customer order patterns including order cancellations; and changes in the level of inventory at customers. Intel’s gross margin percentage could vary significantly from expectations based on capacity utilization;variations in inventory valuation, including variations related to the timing of qualifying products for sale; changes in revenue levels; segment product mix; the timing and execution of the manufacturing ramp and associated costs;excess or obsolete inventory; changes in unit costs; defects or disruptions in the supply of materials or resources; and product manufacturing quality/yields. Variations in gross margin may also be caused by the timing of Intel productintroductions and related expenses, including marketing expenses, and Intel’s ability to respond quickly to technological developments and to introduce new products or incorporate new features into existing products, which may resultin restructuring and asset impairment charges. Intel’s results could be affected by adverse economic, social, political and physical/infrastructure conditions in countries where Intel, its customers or its suppliers operate, includingmilitary conflict and other security risks, natural disasters, infrastructure disruptions, health concerns and fluctuations in currency exchange rates. Results may also be affected by the formal or informal imposition by countries of new orrevised export and/or import and doing-business regulations, which could be changed without prior notice. Intel operates in highly competitive industries and its operations have high costs that are either fixed or difficult to reduce in theshort term. The amount, timing and execution of Intel’s stock repurchase program could be affected by changes in Intel’s priorities for the use of cash, such as operational spending, capital spending, acquisitions, and as a result ofchanges to Intel’s cash flows or changes in tax laws. Product defects or errata (deviations from published specifications) may adversely impact our expenses, revenues and reputation. Intel’s results could be affected by litigation orregulatory matters involving intellectual property, stockholder, consumer, antitrust, disclosure and other issues. An unfavorable ruling could include monetary damages or an injunction prohibiting Intel from manufacturing or sellingone or more products, precluding particular business practices, impacting Intel’s ability to design its products, or requiring other remedies such as compulsory licensing of intellectual property. Intel’s results may be affected by thetiming of closing of acquisitions, divestitures and other significant transactions. In addition, risks associated with our pending acquisition of Altera are described in the “Forward Looking Statements” paragraph of Intel’s press releasedated June 1, 2015, which risk factors are incorporated by reference herein. A detailed discussion of these and other factors that could affect Intel’s results is included in Intel’s SEC filings, including the company’s most recent reportson Form 10-Q, Form 10-K and earnings release.


